




PRINT MARKETING 04

03PROFESSIONAL PHOTOGRAPHY
AND VIDEOGRAPHY

table of contents

DIGITAL MARKETING STRATEGY 02

01HELLO FROM JENNIFER STUART

077 POINT HOME SELLING STRATEGY

COMMUNITY AND NETWORKING
 & TESTIMONIALS

06

05ADVANCED MARKETING
TECHNIQUES

09SELLER CHECKLIST

11CONTINUOUS COMMUNICATION
AND FEEDBACK

12TESTIMONIALS



REALTOR S.56321

Jennifer Stuart

My name is Jennifer Stuart with Simply Vegas Real
Estate. Thank you for considering me to represent
you in the sale of your home. My mission is to
provide you with a personalized, strategic
marketing plan designed to sell your home quickly
and for the best possible price. I leverage a mix of
digital and traditional marketing techniques to
ensure maximum exposure and appeal. This guide
will show you the steps I take to market your
property, effectively ensuring it reaches the right
buyers at the right time.

Hell o !
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SCAN HERE TO VIEW A VIDEO MESSAGE 
ABOUT MY STRATEGIC MARKETING PLAN



D i g i t a l  M a r k e t i n g  S t r a t e g y

a. Social Media Marketing

 • Facebook Ads: Targeted ads showcasing your
property to potential buyers based on location,
demographics, and online behavior.
 • Instagram Campaigns: Highlighting your
home’s best features through engaging posts,
stories, and reels to reach a visually-driven
audience.
 • YouTube Videos: Professional video tours of
your home, optimized for search to reach a wide
audience and provide a virtual walkthrough
experience.

b. Search Engine Optimization (SEO)

 • Website Listings: Your home will be
prominently featured on my website, optimized for
search engines to attract buyers looking for
homes in Las Vegas and Henderson.
 • Content Marketing: Blog posts and articles
highlighting your home’s unique features, the
neighborhood, and local amenities, designed to
attract potential buyers through organic search.

c. Email Marketing

 • Targeted Email Blasts: Sending detailed
property information and virtual tour links to my
extensive 10,000+ database of potential buyers
and real estate professionals.
 • Weekly Newsletters: Featuring your home in
my weekly newsletters to keep it top-of-mind for
active buyers.

d. Online Syndication

 • MLS Listing: Ensuring your home is listed on
the Multiple Listing Service (MLS), reaching a
broad network of real estate agents and buyers.
 • Real Estate Portals: Syndication to major real
estate websites such as Zillow, Realtor.com,
Trulia, and more, ensuring maximum online
visibility.
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P r o f e s s i o n a l  P h o t o g r a p h y  &  V i d e o g r a p h y

a. High-Quality Photos

 • Professional Photography: High-resolution
photos that capture your home’s best features,
making a strong first impression online and in print
materials.

b. Virtual Tours

 • 360-Degree Virtual Tours: Interactive
Matterport home tours allowing potential buyers to
explore your home remotely, increasing
engagement and interest.

c. Aerial Photography

 • Drone Photography: Capturing stunning
aerial views of your property and surrounding area,
showcasing its location and outdoor features.

Professional photography is a buyer's first impression of your home, and it's crucial to make it a great one.
High-quality photos and an excellent description are essential in capturing the attention of potential buyers
and making your property stand out. As an expert in this area, I ensure that every image showcases your
home's best features, creating an enticing and memorable first impression. With compelling descriptions
that highlight your property's unique attributes, we can attract more interest and increase the likelihood of
a successful sale.
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 P r i n t  M a r k e t i n g

a. Brochures and Flyers

 • Custom Brochures: Professionally designed
brochures highlighting your home’s features for
distribution to interested buyers.
 • Flyers: High-quality flyers distributed to local
businesses and displayed in high-traffic areas.

b. Direct Mail Campaigns

 • Postcards: Targeted mailings to potential
buyers and surrounding neighborhoods,
announcing your home’s availability.
 • Handwritten Notes: Personalized notes to
select contacts, adding a personal touch to our
marketing efforts.

Custom brochures and flyers are essential in real
estate marketing. Professionally designed brochures
highlight your home’s features and are available for
interested buyers, leaving a lasting impression.
High-quality flyers are strategically distributed to
local businesses and displayed in high-traffic areas,
maximizing your property's visibility. 

Complementing these efforts, direct mail campaigns
effectively reach potential buyers. Targeted
postcards announce your home’s availability driving
traffic to your property, while handwritten notes add
a personal touch, creating a memorable connection
with select contacts. This personalized approach
enhances engagement, builds trust, and attracts
motivated buyers.
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A d v a n c e d  M a r k e t i n g  T e c h n i q u e s

a. Video Marketing

Property Tour Videos: Professional video
tours highlight your home’s best features,
giving potential buyers a dynamic view of the
property.

Social Media and YouTube: Sharing
videos on these platforms targets specific
demographics and geographic areas to
maximize exposure.

Instagram Stories: Short, engaging clips on
Instagram Stories keep your property visible
and top-of-mind for followers.

QR Code Videos: QR codes on flyers and
signs link directly to video tours, making it
easy for buyers to access information quickly.

Brand Awareness: Consistently sharing
high-quality video content builds your brand
and establishes you as a knowledgeable and
trustworthy agent.

Video marketing is a critical component of a 
successful real estate marketing strategy due to its 
ability to captivate and engage potential buyers. In 
today’s digital age, video content is one of the most consumed media formats online. According to a
report by Cisco, by 2022, online videos will make up more than 82% of all consumer internet traffic.
This high consumption rate means that video is an incredibly effective way to capture the attention of
potential buyers and make a lasting impression.

Video tours and walkthroughs offer a dynamic and immersive experience that static images cannot
match. They allow potential buyers to explore the property from the comfort of their own home. 
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Retargeting: Use video ads to retarget
potential buyers who have previously shown
interest in your property, keeping them
engaged.

Lead Generation: Video content drives
traffic to your listings and generates leads by
capturing the interest of potential buyers with
immersive and informative visuals.

By utilizing these targeted video marketing
strategies, we ensure your property receives the
attention it deserves, leading to faster sales and
higher engagement.



C o m m u n i t y  a n d  N e t w o r k i n g

a. Local Community Engagement

Personal Calls: I will personally call 200 of
your closest neighbors to inform them about
your listing, leveraging their connections to
find potential buyers.

Follow-Up Direct Mail: After the calls, I will
send direct mail to reinforce the message and
provide additional details about your property,
ensuring maximum neighborhood awareness.

b. Real Estate Network

 • Agent Outreach: Leveraging my extensive
network of real estate professionals to spread the
word about your listing. 5% of agents sell 90% of
the properties in the city, so these agents will
know that your property is available for sale.

This is how we will maximize the exposure of your
property. By leveraging all the strategies outlined
in this booklet, I will ensure your home reaches the
right buyers quickly and effectively.

C l i e n t  T e s t i m o n i a l s  a n d  S u c c e s s  S t o r i e s

a. Testimonials

 • Satisfied Clients: Showcasing testimonials
from past clients to build trust and credibility.
 • Success Stories: Highlighting successful
sales and strategies to demonstrate my expertise
and effectiveness.

b. Online Reviews

 • Positive Reviews: Encouraging satisfied
clients to leave positive reviews on major real
estate platforms to enhance my online reputation.
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Step 1: Comprehensive Market Analysis

Market Research: I'll conduct an in-depth analysis of the current market conditions and comparable
properties in your area to determine an optimal listing price range.
Price Strategy: Together, we'll set a competitive price that attracts buyers while maximizing your return
on investment.

Step 2: Preparing Your Home for Sale

Home Staging: I'll provide professional home staging advice to highlight your home's best features
and create a welcoming environment for potential buyers.
Repairs and Improvements: I'll recommend essential repairs and improvements that can increase
your home's value and appeal.

Step 3: Professional Marketing Plan

High-Quality Photography and Videography: I'll arrange for professional photos and videos of your
property to create a compelling online presence.
Social Media Campaigns: I'll leverage social media platforms to reach a broader audience and
generate interest in your property.
Top Agent Outreach: I'll contact the top agents in the area to ensure they know your home is
available. Since 5% of the agents sell 90% of the properties, this will maximize exposure to serious
buyers.

7  P o i n t  H o m e  S e l l i n g  S t r a t e g y

Step 4: Local Community Engagement

Agent Outreach: Leveraging my extensive
network of real estate professionals to spread
the word about your listing. 
Comprehensive Outreach: Send out
neighborhood mailers, and personally call 200
neighbors once the property is listed to inform
them about the sale.
Leveraging local businesses: Displaying
your listing in local businesses I have formed
relationships with.
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Step 5: Receiving and Negotiating Offers

Offer Management: I'll present all offers to you and provide a thorough analysis to help you make an
informed decision.
Skilled Negotiation: Leveraging my negotiation expertise, I'll work to secure the best possible terms
and price for your sale.

Step 6: Managing Contingencies and Contracts

Contingency Time Frames: I'll stay on top of all contingency time frames, including inspection,
appraisal, and loan contingencies, to ensure a smooth transaction.
Contract Guidance: I'll guide you through the contract process, ensuring all details are in place to
protect your interests.

Step 7: Smooth Closing Process

Coordination with Stakeholders: I'll work with all parties involved, including buyers agents,
inspectors, and attorneys, to ensure a seamless closing process.
Final Preparations: I'll help you with the final preparations and ensure that all closing requirements
are met.

7  P o i n t  H o m e  S e l l i n g  S t r a t e g y

By following this strategic approach, I aim to position your home for a successful sale at the best possible
price. My comprehensive market analysis sets a solid foundation for an attractive pricing strategy, while
professional marketing efforts ensure maximum visibility for your property. With open houses and proactive
outreach, I generate interest and urgency among potential buyers. 

My skilled negotiation and careful management of
contingencies and contracts facilitate a smooth
transaction. Throughout the process, I provide clear
communication and personalized service, giving you
confidence and peace of mind that every detail is
managed with expertise and care.
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GENERAL PREPARATION

Declutter and Depersonalize:
Remove personal items such as family photos and memorabilia.
Clear countertops, tables, and other surfaces of unnecessary items.
Minimize the amount of furniture to make rooms appear larger.

Deep Clean:
Clean all rooms thoroughly, including windows, carpets, and floors.
Pay special attention to kitchens and bathrooms; these should be spotless.

Repairs and Maintenance:
Fix any broken items, such as leaky faucets, squeaky doors, and damaged walls.
Replace burnt-out light bulbs and ensure all fixtures are working.
Patch and paint any holes or scratches in the walls.

Enhance Curb Appeal:
Mow the lawn, trim hedges, and maintain the garden.
Power wash driveways and walkways.
Repaint or clean the front door and replace worn-out welcome mats.

INTERIOR ENHANCEMENTS

Home Staging:
Arrange furniture to highlight the best features of each room.
Use neutral colors and decor to appeal to a wide range of buyers.
Add fresh flowers or plants to brighten up spaces.

Lighting:
Maximize natural light by opening curtains and blinds.
Use warm lighting to create a cozy atmosphere.
Add additional lighting to darker areas of the home.

Odor Control:
Remove any sources of bad odors such as trash bins or pet areas.
Use air fresheners or bake cookies prior to showings for a pleasant aroma.

S e l l e r  C h e c k l i s t :
Preparing Your Home for Sale
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SPECIFIC AREAS

Kitchen:
Clean and organize cabinets and pantry.
Ensure appliances are spotless and in good working order.
Clear off countertops and remove any unnecessary appliances.

Bathrooms:
Scrub tiles, grout, and fixtures until they shine.
Replace old shower curtains, towels, and bathmats with new ones.
Make sure mirrors are spotless and free of streaks.

Bedrooms:
Ensure beds are made and linens are fresh.
Organize closets to make them appear more spacious.
Remove any unnecessary furniture or items.

Living Areas:
Arrange furniture to create inviting spaces.
Remove personal items and excess decor.
Ensure all entertainment systems and electronics are tidy and cords are hidden.

FINAL TOUCHES

Final Walkthrough:
Do a final walk-through of your home to ensure everything is in place.
Make sure all lights are working and the home is clean and inviting.

Safety and Security:
Secure valuables in a safe place.
Ensure all doors and windows are locked before leaving the home.

By following this checklist, you can prepare your home to make a great impression on potential buyers,
increasing your chances of a quick and successful sale.

S e l l e r  C h e c k l i s t :
Preparing Your Home for Sale
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this image is an artistic interpretation

C o n t i n u o u s  C o m m u n i c a t i o n  &  F e e d b a c k

Effective communication and continuous feedback are pivotal in ensuring a successful real estate
transaction. Regular updates on market conditions, buyer interest, and feedback from showings are crucial as
they provide valuable insights into how your property is being received and allow for timely strategy
adjustments. This data-driven approach ensures that our marketing strategy remains optimized for the best
results.

Maintaining open lines of communication is equally important. By addressing any questions or concerns
promptly, we foster a transparent and trusting relationship. Personalized service is at the heart of our
approach, tailoring our efforts to meet your specific needs and preferences. This combination of regular
updates and personalized communication ensures that you are always informed and confident in the steps
we are taking to sell your home.

Thank you for entrusting me with the sale of your home. This comprehensive marketing plan is designed to
showcase your property to the widest possible audience, ensuring a swift and successful sale. By utilizing a
blend of traditional and innovative marketing strategies, we aim to highlight the unique features of your home
and attract motivated buyers. 

If you have any questions or need further details, please feel free to contact me at any time. I am here to
support you throughout the entire process, ensuring a smooth and rewarding experience. Let's work together
to achieve the best possible outcome for your sale.

T h a n k  Y o u

Jennifer Stuart

REALTOR® S.56321
702-265-4498 | elevatedhomeslv.com
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TESTIMONIALS FROM REAL CLIENTS

We had the pleasure of working with Jennifer to buy our
home, and we couldn't be happier with the experience.
From the moment we met Jennifer, she impressed us

with her professionalism, expertise, and genuine
dedication to helping us find the perfect home. She took
the time to understand our needs and preferences, and

she was always available to answer any questions or
concerns we had throughout the process!

I had a very particular vision in mind when searching for
our first home. Jennifer took the time to listen to all of

our very specific input. She even built off of my research
and found info I hadn't to make my search even more

efficient. If you are looking for a historical home having
someone on your side who understands the appeal and

knows what to look for is so important and Jennifer
completely shared our love for old Vegas. Always positive

while staying efficient,

Best agent in town no doubt. Me and my girlfriend
just got our first condo and Jennifer made the

process so easy and painless, was very honest and
easy to reach when we had questions on a random

time in the day. I highly recommend Jennifer to
anyone looking around for their home.
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